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Title Guaranty Agency
serving the great fand

“Alyeska Title
Is pleased to introduce our
RESIDENTIAL ESCROW TEAM. Lu '
Our outstanding team is '
ready and committed to
making your next
transaction your

best one!”

Pictured from left to right:
Kristen Martin, Tara VanOrsdal,
Amy Braden, Esther Cupit,
Christina Werts & Janice Peterson.

You HAVE OUR WORD ON IT.

EXPERIENCED ¢ PROFESSIONAL ¢ RELIABLE
IT ALL ADDS UP TO SATISFACTION.
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KNOWLEDGE
RESPECT
COMMITMENT

907-569-2842

3801 Centerpoint Drive, Suite 201 = Anchorage

EXPERIENCED.

All of our loan originators have many years
of experience to help find just the right loan
program for your client.

PROFESSIONAL.

From our office space to the demeanor of
our staff. We will stand for nothing less
than absolute professionalism.

RELIABLE.

We are here for you and your clients. There
is hands on involvement by our experienced
loan originators from start to finish. We
have in-house underwriting for fast
approvals and smooth closings.

3801 CENTERPOINT DR., STE. 100 ¢ 762-5890
www.HomeStateMtg.com
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President’s Message

By Art Clark, GRI
2009 AAR President
Real Estate Brokers of Alaska

ow, what a summer. | hope you all are
Wenjoying it as much as | am. Also, |
hope your real estate business is pros-
pering. June, as is usually the case, was a bit slow
for me, but since the first of July things seem to

be picking up nicely. The only real draw back
has been the spectacular weather we are having.

It seems to be a little difficult to draw
buyers in to open houses when the temperature
is 70 degrees or better. However, since the first
of July the traffic has been picking up. Of course
it is also a little difficult for me, if not for you, to
keep my focus on the job when the weather is so
nice and we know it can’t last forever.

Even though we have been having such
great weather we have not been completely idle.
The State Association and the Anchorage Board
were delighted to host our National President
Charles McMillan the first week in June. We had
a great time with our guest and by all appear-
ances Charles also had a good time.

He got to go fishing with Denny Wood
and caught a King salmon on his first trip to the
Kenai. He went golfing with Peter Jarratt, Mark
Korting and me. While the scores were not as
low as we would have liked, we all had a great
time. However, his trip was also a working trip.

We had a very good turnout for lunch
Monday, the first of June, at which Charles gave
a very concise update as to what is happening on
the national level. He updated us on what Na-
tional is doing with in regards to the energy effi-

(President’s Message, continue on page 16)
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Real Estate Commission Report

“June Meeting in Anchorage”

By PeggyAnn McConnochie
National Director

ACH Consulting

Juneau

meeting in June primarily was in executive

session as they deliberated a case out of Fair-
banks. Which means that | worked on paperwork
while sitting in the hallway or borrowing Sha-
ron’s office for the first day and part of the second
(thank you again Sharon for use of the desk!). So
let’s quickly go over what was part of the public
portion of the latest Commission meeting:

Just a short report this month as the AREC

Errors and Omissions Insurance — State
mandated. The Commission met on a conference
call to discuss its status. Although Linda Hall
from the Division of Insurance was on the call,
Mr. Branch, ADJ was not. Ms. Hall indicated to
the Commission that getting bids was still possi-
ble within a 90 day time frame. The Commission
discussed various aspects of the proposed regula-
tions and Sharon Walsh was tasked with speaking
to Mr. Branch about the questions that they raised
on the call. The question of when a contract will

be signed with an E&O firm is important as the
balance of the Surety Fund is now below the Stat-
ute required $250,000 — this means that logically
the Commission will need to consider raising the
Surety Fund Fee for the next license renewal peri-
od even though the law changing the Surety Fund
to a Recovery Fund goes into effect in the Spring
of 2010. This will be important to watch!

Michele Wall-Rood, Investigator, gave the
Commission an update on the 2009 statistics of
cases opened to date (64) and cases closed (37).
And she gave information on the types of calls
her office has been receiving. The vast majority
of calls once again were Landlord/Tenant and
Property Management questions for March and
April. A new area they are getting calls on cen-
ters around the issue of contract cancellation fees.
(FYI — check out the Risk Management section
on www.Realtor.org for information on a recent
court decision in the Southeast that dealt with ser-
vice charges!)

The Commission is working on a new reg-
ulation project on property management, cleaning
up language problems. There is much work need-
ed to be done on this before it goes out so | will
keep you posted.

Online or Correspondence

. 30 hours Post Licensing

Rita Wilson
Associate Broker
ABR, CCDS, CRS, GRI
Dynamic Properties

r\\
ARER

907-242-5000 » rwilson@arer.biz

« Training at al/l levels
- Over 30 years of experience

Alaska Real Estate

Continuing Education Classes

- Elective Continuing Education Classes
- Designated Continuing Education Classes

Visit my web site at wwwARER.biz

The Commission worked again, on
changes to Chapter 64, sections 12
AC 64.061(c) through a new section
12 AAC 64.961. We should see that
come out for public comment soon.

License numbers through the
State are down slightly.

As always if you have any
questions please let me know! [R
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First-Time homebuyer Credit - Q & A

“American Recovery and Reinvestment Act of 2009”

By Kris Ashley, Internal Revenue Service
Anchorage Office
First-Time Homebuyer Credit

he American Recovery and Reinvestment Act of
2009 expanded the first-time homebuyer credit

by increasing the credit amount to $8,000 for
purchases made after December 31, 2008 and before
December 1, 2009. For homes purchased in 2009, the
credit does not have to be paid back unless the home
ceases to be the taxpayer’s main residence within a
three-year period following the purchase. First-time
homebuyers who purchase a home in 2009 can claim
the credit on either a 2008 tax return, due April 15,
2009, or a 2009 tax return, due April 15, 2010. The
credit may not be claimed before the closing date. But,
if the closing occurs after April 15, 2009, a taxpayer
can still claim it on a 2008 tax return by requesting an
extension of time to file or by filing an amended return.
The credit phases out for taxpayers with adjusted gross
income in excess of $75,000 ($150,000 in the case of
a joint return).

For more information on the First-Time Homebuyer
Credit, please go to www.irs.gov. Resources include Q
& A’s about the credit, such as those shown below:

Q. How much is the credit?

A. The credit is 10 percent of the purchase price of the
home, with a maximum available credit of $8,000 if
you purchased your home in 2009, for either a single
taxpayer or a married couple filing a joint return, but
only half of that amount for married persons filing
separate returns. The full credit is available for homes
costing 80,000 if purchased after Dec. 31, 2008, and
before Dec. 1, 2009.

Q. Who is considered to be a first-time homebuyer?

A. Taxpayers who have not owned another principal
residence at any time during the three years prior to the
date of purchase.

Q. I plan to build a home and occupy it in 2009. Can
I claim the first-time homebuyer credit now and use
the funds toward the down payment or other ongoing
construction costs?

A. No. To qualify for the first-time home buyer credit,
the residence must be purchased. By statute, a resi-
dence which is constructed by the taxpayer is treated
as purchased on the date the taxpayer first occupies
the residence.

Q. If I purchase a home in June 2009, and have al-
ready filed my 2008 tax return, can I amend my 2008
return or will I have to claim it on my 2009 return?

A. You can either file an amended return to claim it on
your 2008 return or claim it on your 2009 return.

Q. If I claim the first-time homebuyer credit for a
purchase in 2009 and stop using the property as my
principal residence before the 36 month period ex-
pires after I purchase, how is the credit repaid and
how long would I have to repay it?

A. If, within 36 months of the date of purchase, the
property is no longer used as your principal residence,
you are required to repay the credit. Repayment of the
full amount of the credit is due at that time the income
tax return for the year the home ceased to be your prin-
cipal residence is due. The full amount of the credit
is reflected as additional tax on that year’s tax return.
Form 5405 and its instructions will be revised for tax
year 2009 to include information about repayment of
the credit.

If you would like to order flyers about the
First-Time Homebuyer Credit to give to your custom-
ers, please send an email to kris.d.ashley@irs.gov.

3K K 3K 9K KK FK KKK KKK KKK KA

GENE DUVA

ASSOCIATE BROKER

For the Interior,
call Gene & his team.

Referrals welcome!
Residential ¢ Land ¢ Commercial

#1 Listing & Selling
Realtor in Fairbanks.

1996, 1997, 1998, 2000, 2001, 2002,
2003, 2004, 2005 & 2006 Top Producer

duval@gci.net * www.geneduval.com
GENE DUVAL REAL ESTATE, INC.

RE/MAX Associates of Fairbanks
529 5th Avenue, Suite 200, Fairbanks AK 99701

(907) 452-436
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NAR Leadership Academy

By Lisa R. Conner, CRS
Prudential Jack White Vista RE
2009 Leadership Academy
Graduate

ou may have heard about the National As-
Ysociation of Realtor’s Leadership Academy

and what a fantastic program it is. The fol-
lowing information is provided as an overview of the
program and strong encouragement for you to apply.
If you are interested in learning more about the nine-
month, five stage training and development program
please contact Lisa Conner at 907.244.2013 or NAR’s
Rita Baldwin in Chicago 800.874.6500 ext. 8321.

Each year approximately twenty-seven Real-
tor applicants are selected for the coveted NAR Lead-
ership Academy based on their volunteer and industry
experience and desire to serve the organization. The
2009 class was comprised of individuals spanning the
globe from Puerto Rico to Alaska and several states
in between. The real estate, volunteer, and organiza-
tion experience was as varied as the individuals. The
Leadership Academy advisory group was very effec-
tive in their collection of *“colleagues whose values,
beliefs, communication styles, and even worldview”
were significantly different from one another.

The nine-month odyssey begins in Chicago
where you have a front-row table reserved at the NAR
Leadership Summit. During this initial session you
spend time getting to know your fellow members and
determining your leadership style. You also attend
The Pacific Institute’s course, “Excellence in Lead-
ership” where you learn mental habits for personal
and professional efficacy (and the significance of that
word).

The next session takes you to the NAR Re-
altors Conference and Expo where you attend a sur-
round sound session to learn more about the national
Realtor media campaign and an overview of NAR’s
organization and scope.

6 Alaska REALTOR® e« August 2009
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The third session is located in Washing-
ton, D.C. with an overview of NAR governance
and an introduction to NAR committees. You will
attend a portion of the Federal Policy Conference
which gives you the opportunity to discuss and
learn about federal policy matters critical to Real-
tors and their clients.

The fourth session takes you back to Chi-
cago to meet members of the NAR Leadership
Team and participate in workshops and hands-
on sessions concerning technology, international
real estate, the importance of RPAC and federal
policy, etc. A highlight of this session was the
discussion of the movie “We Are Marshall” and
how we recognize defining moments in our own
lives. | highly recommend you watch this movie
more than once and enjoy the nuggets of wisdom
(remember the box of tissues).

(Leadership Academy, continue on page 18)

CAS

We pay CASH NOW for:

* Real Estate Notes (deeds of trust or real estate
contracts)

Notes secured by mobile homes

Seller Financed Notes from sale of business
Structured settlement annuities or lottery winnings
Inheritances tied up in probate

We also make loans for the purchase, sale, rehab or
refinance of all types of commercial/income properties
and land, including “Non-Bankable” deals.

We also do professional appraisals of Real Estate Notes.

CASH NOW FINANCIAL CORPORATION
Phone (907) 279-8551 Fax (907) 274-7638

Website: www.cash4dyou.net E-Mail: kgaindcash@msn.com

For Mortgage Investments: www.investinmortgages.net
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You live and work
In a great community.

W

A

" A great mortgage
originator
is right around
the corner.

Alaska USA Mortgage
offices near you.

Anchorage/ Elmendorf AFB/
Dimond Ft.Richardson
563-3033  689-3246

Eagle River Homer
694-7030  226-8805

Fairbanks Kenai
455-4400 395-4501

Palmer Soldotna

761-5201 714-4395 ! l ®
Wasilla Juneau aSkaUSA
352-8300 789-2735 Mortgage Company

(800) 737-3033
&) www.alaskausamortgage.com

uuuuuuuuuuu
EEEEEE

People you know. A name you can trust.

August 2009 = Alaska REALTOR® 7

7/22/2009 9:59:40 AM



Assoclation News

2010 Nomination Procedures

Are you a Realtor who is interested in serving
in an AAR leadership position? Elections for the
2010 positions will be held during the state con-
vention, September 15-19, 2009 in Fairbanks,
Alaska. Deadline to file for office is noon of the
last business day immediately preceding the an-
nual meeting and election which is scheduled on
Thursday, September 17, 2009 starting at 9:00
am.

Positions for 2010 are President-Elect, Vice Pres-
ident, Treasurer, Secretary and two Directors at
Large positions. All terms are one year beginning
January 2010. National Director for 2011-2013
will also be elected. The nomination form is in-
cluded in this newsletter issue and also available
at www.alaskarealtors.com.

2009 Realtor® of the Year

The Alaska Association of Realtors® is seek-
ing candidates for the 2009 Realtor® of the Year
award. Each year AAR recognizes an active
member who has provided outstanding service
to their profession and the community during
the year. The recipient is announced in Septem-
ber at the annual convention and also recognized
nationally at the NAR annual convention. Any
member can submit a candidate’s name. All en-
tries must be submitted by August 15, 2009 on
the ROTY form.

Request for 2011
Convention Proposals

The Alaska Association of Realtors® is accept-
ing proposals for the 2011 Annual Convention.
Member boards or individual members need to
submit a letter of intent to the Association by Au-
gust 15, 2009. The letter should include facility
specifications, including sleeping, meeting and
banquet rooms for consideration.

8 Alaska REALTOR® < August 2009
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2009 Credentials Committee

The following members have been appointed to
the 2009 AAR Credentials Committee. The Com-
mittee is responsible for reviewing the 2010 nomi-
nations for elected office in the Association.

Chairman: Shawn Paul, Juneau; Mike McLane,
Anchorage; Kirk Maynard, Fairbanks; Philip Alder-
fer, Kachemak; Esther Chambers, Kenai; Keri Kaune,
Kodiak; Debbie White, Juneau; and Kathryn Clark,
Valley.

NAR Launches Right Tools, Right Now

The current state of the economy and housing
market presents REALTOR® members with
significant challenges - and many have turned
to their association for help in addressing them.
Members need valuable tools that can help them
in their daily efforts - today.

How? The National Association of REALTORS®
has developed an initiative that will provide a va-
riety of publications, education, services, resourc-
es and tools for FREE, at cost, or at significantly
reduced pricing, such as:

Equal Opportunity in Housing

Brochure- FREE

Social Media Webinar- at cost

“It’s a Great Time to Buy” brochure - FREE
RESPA Pocket Guide - FREE

Fair Housing Handbook - FREE

Watch for monthly additions to the products and
services. All the details and downloadable mate-
rials are available at www.realtor.org/RightTools.

RIGHT TOOLS

7/22/2009 9:59:40 AM



Online Continuing Education Buyer Representation

2 Hours Required/4 Hours Elective
Few people can afford to drop everything and
go back to school, which is why AAR now has
courses online that you can take anytime from
anywhere. These self-paced classes utilize the
lastest technology to provide you with the best
real estate education options. These courses have Property Management
all been approved for CE credit. All 8 hours of 6 Hours Elective
designated credit (DCE) along with 28 hours of
elective credit (ECE) are offered online at $10 a
credit hour.

Mortgage Fraud
2 Hours Required/4 Hours Elective

Electronic Transactions in Real Estate

Courses Include: 6 Hours Elective

!

) I —
Property Disclosures l W
ired/4 Hours Elective Go to L _~
2 Hours Require www.alaskarealtors.com =
to access the classes e
Ethics in Real Estate N

2 hours Required/4 Hours Elective

FREE HOMECHOICE SEMINAR

EDUCATES ALASKAN HOMEBUYERS

HELP YOUR CLIENTS MAKE THE RIGHT
CHOICES IN BUILDING AND BUYING HOMES.

At AHFC we help Alaskans build and buy homes no matter who does the financing. Qur statewide
HomeChoice™ seminars educate Alaskans on the process, programs, lenders, real estate
professionals, budgets and terminology.

HomeChoice"™ seminars help potential buyers assess their goals and needs. Whether
they are buying their first home, their tenth, or simply refinancing, attending a HomeChoice™
seminar helps them make sure they are making the right choice.

HomeChoice™ seminars are offered throughout Alaska, and we are coming
to your area soon. Pre-registration is required. Visit www.ahfc.us/workshops for

statewide seminar schedules, or email: register@ahfc.state.ak.us.
Alaskﬁ'\

Housing for daskans. Housing

FINANCE CORPORATION

Toll Free 1-800-459-2921 | 907-330-8437 | register@ahfc.state.ak.us | www.ahfc.us
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Educational Offerings

Cl Intro—Introduction to
Commercial Investment
Real Estate Analysis

Monday - Tuesday, October 19-20, 2009
BP Energy Center, Anchorage
$275.00
(Class size is limited to 40)

Accelerate your rise to success in commercial
investment real estate. This introductory course
teaches you the fundamentals of the commercial
investment real estate industry and demonstrates
how to apply these skills using real-world exam-
ples and case studies. You’ll have the confidence
to answer your client’s questions, anticipate their
concerns, and plan for their needs when you have a
solid commercial foundation from which to start.

After thiscourse, you will be ableto:

GRI 300 - Anchorage

Monday - Tuesday, September 28-29, 2009
Monday - Tuesday, October 5-6, 2009
BP Energy Center, Anchorage
$250.00

Course covers:

* Liability & Risk Management

» Taxation

» Residential Real Estate as an Investment
* Business Development Skills

Course Credits
GRI 300 is approved for 12 hours elective/2 hours
required continuing education credits.

Additional I nfor mation:

Contact the Alaska Association of Realtors
to register for the course, (907) 563-7133.

» Solve investment problems using a
financial calculator.

* Understand basic real estate investment
analysis tools.

* Perform basic mortgage calculations using
compounding and discounting techniques.

* Know how to compare similar properties,
project vacancy rates, and estimate absorp-
tion figures.

* Identify other ways to make a profit in
commercial real estate besides brokerage.

Coursecredits

This course has been submitted to the
Alaska Real Estate Commission for
continuing education credit.

Required equipment
Hewlett-Packard financial calculator;
(HP-10BII model is highly recommended)

Additional Information:
Contact the Alaska Association of Realtors
to register for the course, (907) 563-7133.

10 Alaska REALTOR® <August 2009
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COMPANY, INC.

907.456.3474 714 Gaffney Rd.
www.yukontitle.com
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ALASKA ASSOCIATION OF REALTORS®
2010 Nomination Procedures for Elected Office

Are you a REALTOR® who has served your local Board Association as an elected officer or Alaska Association of
REALTORS® Director and have visions for an AAR office? (Note: you may nominate yourself for AAR Officer position.)

Elections for the year 2010 positions will be held during the State Convention, September 15-19, 2009. Deadline
to file for office is noon of the last business day immediately preceding the annual meeting and election.

A Credentials Committee will review applicants in adherence to the qualifying criteria. Positions available for 2010
are President-Elect, Vice President, Treasurer, Secretary, and two Director at Large positions. All are one-year
terms beginning in January 2010. National Director (2011-2013) will also be elected.

Today's Date:

Candidate for the office of (circle one)
President-Elect Vice President ~ Treasurer  Secretary Director at Large (2)  National Director (2011-2013)

List the REALTOR® boards in which you hold membership:

Name of Candidate:

Name of Firm: Position held with firm:

Business Address:

Business Phone: Business Fax: Email:

Membership as REALTOR® - Number of years: Number of years licensed:

Business Specialization:
List REALTOR® Institutes, Societies, and Councils in which you hold membership, if any:

REALTOR RELATED ACTIVITIES - List the local board, State Association and National Association history of
committee service, offices held, or any other areas of service candidate deems appropriate (include dates of service).

OTHER ACTIVITIES - Briefly describe other business related affiliations with other organizations.

Are you aware of the responsibilities and time requirements of service as an AAR Officer/Director? _ Yes No

Required Signature:

Please fax or mail form to the Alaska Association of REALTORS® office: Fax (907) 561-1779 Phone: (907) 563-7133
4205 Minnesota Drive, Anchorage, Alaska 99503

August 2009 = Alaska REALTOR® 11
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2009 Convention

“September 15-19, 2009 in Fairbanks, Alaska”

Continuing Education Credits

This year is a license renewal year and we will offer
14 elective hours and 8 required hours of continuing
education credits. The following classes have been ap-
proved for continuing education credit:

Wednesday, September 16, 2009
Troy McClain - Keynote
Troy McClain - Ethics

1 hr. Elective CE
1 hr. Elective CE

Wednesday - Thursday, September 16 - 17, 2009
Marcie Roggow 6 hrs. Elective CE
(Must take all 6 hours to receive credit)

Friday, September 18, 2009
Pat Zaby 6 hrs. Elective CE
(Must take all 6 hours to receive credit)

Saturday, September 19, 2009 (2 hrs Required CE Each)

8am - 10am Ethics (PeggyAnn McConnochie)
10am - 12 pm Licensing Relationships (PeggyAnn)
Ipm - 3pm Property Disclosures (Denny Wood)
3pm - 5pm Prohibitive Conduct (Denny Wood)

Service you can count on.

AlaskaUSA
Title Agency

Title and escrow services for
residential, commercial, and
investment properties.

(907) 646-6498

(877) 646-6498 toll free outside Anchorage

www.alaskausatitle.com
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Convention Schedule
Tuesday, September 15, 2009

2:00 - 5:00 PM
6:00 —11:00 PM

Board of Directors Meeting
Ice Breaker

Wednesday, September 16, 2009

8:00 — 9:00 AM Breakfast

9:15-9:30 AM Opening Ceremony
9:30-10:30 AM Troy McClain - Keynote
10:45 - 11:45 AM Troy McClain — Ethics Class
12:00 - 1:15 PM PP/ROTY Luncheon

1:30 — 4:30 PM Marcie Roggow Class

5:30 - 6:30 PM Affiliate Appreciation Hour
6:30 — 8:30 PM Dinner/Affiliate Night

8:30 — 12:00 AM Affiliate Night/Dancing

Thursday, September 17, 2009

8:00 — 9:00AM Breakfast

9:00- 11:00 AM General Membership Mtg
11:00 - 12 noon Troy McClain

12:00 -1:30 PM Lunch on your own

1:30 — 4:30 PM Marcie Roggow Class
4:30 - 6:30 PM Trade Show/Reception
7:00 — 8:30 PM Dinner/Auction

8:30 - 12:00 AM ARPAC Night/Dancing

Friday, September 18, 2009

8:00 - 9:00 AM Breakfast

9:00 - 12:00 PM Pat Zaby Class

12:15-1:30 PM CRS Lunch

1:45 — 4:45 PM Pat Zaby Class

5:30-6:30 PM ARPAC Cocktail Party

6:45 - 8:30 PM Dinner/Awards Presentation
8:30 - 12:00 AM Awards Presentation/Dancing

Saturday, September 19, 2009

7:00 - 8:00 AM Breakfast

8:00 - 12:00 PM Education Class
12:00 - 1:00 PM Lunch on your own
1:00 — 5:00 PM Education Class

7/22/2009 9:59:44 AM
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2009 State REALTOR® Convention Registration Form

All Events are sold on a First-Come, First-Serve basis and are non-transferable.

REALTOR® / Affiliate Registrant (Please Print)

Guest Registration  (Please Print)

Last Name First Name Last Name First Name
Office Name MAIL TO:
Alaska REALTOR Convention
City State Zip Code ¢/o Alaska Association of REALTORS®
4205 Minnesota Drive
Nickname for Badge (Area Code) Office Phone Anchorcge, Alaska 99503
(907) 563-7133 phone  (907) 561-1779 fax
Designations for Badge E-mail address Toll Free 1-800-478-3763
Room U JIN K R F
Reservations Circle Choice REALTOR® _ Aff/Guest
Full Convention Package - Includes registration, all meals education and hosted events
Postmarked After 7/15/2009 275 225
A room block has At the Door 300 250
been reserved at Registration Only - education & hosted events not included
Postmarked After 7/15/2009 175 125
the Bear Lodge/ At the Door 200 150
Wedgwood Resort at Day Rate - Includes Education and hosted events 99 99
$8O-OO a night. You Tuesday, September 15, 2009
can make your room 6:00 pm Ice Breaker Reception (hosted)
. I Wednesday, September 16, 2009
reservation by calling 8:00am Breakfast $15 $15
1-800-528-4916. 12:15pm Past President/REALTOR® of the Year Luncheon $25 $25
5:30pm Affiliate Appreciation Party (hosted)
Please reference group 6:30pm Dinner $40 $40
code GFBRO9 8:30pm Affiliate Night (costume contest: Gold Fever theme)
’ Thursday, September 17, 2009
8:00am Breakfast $15 $15
* Q 2 4:30pm-6:30pm  Trade Show & Reception (hosted)
Regls'ra“on 7:00pm Dinner $40 $40
Day Rate 8:30pm ARPAC Night & Auction
Friday, September 18, 2009
A day rate is available 8:00am Breakfast $15 $15
for $99 for anvone 12:00 noon CRS Luncheon $25 $25
orany 5:00pm ARPAC Reception (hosted)
who would like to attend 6:30pm Dinner $55 $55
only one dqy, 8:30pm Awards Presentation
Meal fickets can be Saturday, September 19, 2009
7:00-8:00am Breakfast $10 $10
purchased separately. 8:00am-5:00pm 8 Hours Required Continuing Education - Lunch on your own.
cance"a'ion REGISTRATION + OPTIONAL EVENT TOTALS $ =% +$

Policy

All cancellations must
be received in writing. If
registration is cancelled
before August 25th,
there will be a $25

cancellation fee.

If the request is received
after August 25th, no
refund will be made.

Check Enclosed (Make checks payable to: Alaska REALTOR® Convention)

Credit Card Information
Credit Card #

Name on Card

Signature

Cardholder Billing Address

3-Digif # (from back of card)
Visa__ MC___ Exp. Date

PAYMENT METHOD ALt rees Are us poLLARS

| authorize the Alaska Association of REALTORS to bill the above listed credit card in the amount of $
for the Alaska REALTORS convention. | am fully aware that my credit card is being charged for any such purchases.

AAR is NOT responsible for lost registration forms or incomplete applications.

August 2009 =

Alaska REALTOR®
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Association Bylaw Changes

“To Be Voted on at the Annual Convention in September”

Deletion=[ ] Additions = bold and underlined
1. Combine the Secretary and Treasurer position
and reduce the number on the Board of Directors
by one. This would go into effect at the 2011 elec-
tion.

2. ARTICLE V - Board of Directors

Remove the Key Work Group Chairs as members
of the Executive Committee.

Section 4. The Executive Committee of the
Board of Directors shall be composed of the Presi-
dent, President-Elect, Vice President, Treasurer,
Secretary and Immediate Past President, plus one
member selected by a Board which has achieved
two or more Directors on the Board of Directors by
virtue of Article V, Section 1 [and the Chairmen of
the Key Working Groups.] The Executive Commit-
tee shall provide for implementation of the Strate-
gic Planning and transact business of an emergency
or delegated nature and administer the finances and
business of the Association between meetings of the
Board of Directors and shall report the substance
of such action to the Board of Directors at its next
meeting. The Executive Committee may conduct
official Association business by telephone confer-
ence call. The Executive Committee may retain
legal and other professional advisors and fix the
terms of compensation thereof. A majority of the
Executive Committee [and the Chair people of the
Key Work Groups] shall constitute a quorum. This
Committee shall make recommendations to the
Board of Directors, and shall report such actions in
full to the Board of Directors at its next meeting.

3. ARTICLE VII - Key Work Groups, Committee
and Forums, Section 1. Remove the following
Commiittees:

Issues Mobilization — Now part of Industry Issues
Legal Action (Standing Committee)

MLS Advisory Committee (Standing Committee)
Insurance Trustees (Standing Committee)

14 Alaska REALTOR® e August 2009
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4. Delete Section 14.

There shall be Insurance Trustees who shall be
otherwise governed by their bylaws.

5. Make the following changes to the election pro-
cedure.

Elections of Officers — Article VIII - Section 2

No less than two months before the annual member-
ship meeting, [the President, with the approval of
the Board of Directors, shall appoint a Credentials
Committee composed of one member from each
Member Board. The Immediate Past President of
the Association shall serve ex-officio as Chairman.]
the names of the members of the Credentials Com-
mittee shall be [mailed] distributed to the Member
Boards and the Individual REALTOR® Members
by the Secretary. [within ten (10) days after their
appointment.] The Credential Committee Chair-

man will be the immediate past president of the
Association and the members will be the current

local board presidents. The next available Past
President will serve as Chairman in the absence

of the appointed Chairman. If the local president
is not available, the President-Elect will serve in

their place.

All applications from candidates must be re-

ceived by the Credentials Committee 21 days
prior to the election. The Credentials Committee

Report shall be [mailed] distributed to each ac-
tive member [thirty (30)] fourteen (14) days prior,
and delivered to the floor of the annual meeting and
elections prior to the annual membership meeting.
If the current President-Elect was selected at the
prior annual meeting by vote of the membership, he
or she shall serve as President the succeeding year.
Final applications to the Credentials Committee for
a position on the Board of Directors must be filed
with the Chairman, by noon on the last business day
immediately preceding the annual meeting and elec-
tions. These names will be added to the ballots as
write-in candidates.

(Bylaw Changes, continue on page 15)
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(Bylaw Changes, continued from page 14)

Election of Officers - Section 3

Only [Board Members and Individual] REAL-
TOR® Members shall be eligible to hold office in
the Association, provided, however, that any per-
son holding the elective office in the Association
shall have been a [Board Member or Individual
REALTOR® Member in good standing.] REAL-
TOR® member for at least two (2) years prior

to his or her term taking affect on the Alaska
Association Board of Directors.

All eligible candidates must have served as ei-
ther an Officer or Director for a minimum of one
year on the local board and be a member in good
standing prior to serving on the Alaska Association
Board of Directors.

6. Delete the following Section:

[ARTICLE XVII - Authorizing MLS as a Subsid-
iary Corporation

Section 1. Authority: The Alaska Association of

REALTORS® may maintain for the use of its members a
Multiple Listing Service which shall be a lawful corpora-
tion of the State of Alaska.

Section 2. Purpose: A Multiple Listing Service is
a means by which the Participants make a blanket unilat-
eral offer of compensation to the other Participants (act-
ing as either subagents, buyer agents, or in other agency
or nonagency capacities defined by law); by which co-
operation among participants is enhanced; by which in-
formation is accumulated and disseminated to enable au-
thorized Participants to prepare appraisals, analyses, and
other valuations of real property for bona fide clients and
customers; by which Participants engaging in real estate
appraisals contribute to common databases; and is a facil-
ity for the orderly correlation and dissemination of listing
information so participants may better serve their clients
and the public. Entitlement to compensation is deter-
mined by the cooperating broker’s performance as a
procuring cause of the sale (or lease).

Section 3. Governing Documents: The Board of Directors
shall cause any Multiple Listing Service established by it

(Bylaw Changes, continue on page 19)

Heather Randell
Escrow Manager
Direct Phone: 777-0509
Fax: 222-7409
Email: heathers@stewartak.com

Anchorage: 2601 Denali Street ¢ 274-2562

Sherri Bahma
Senior Escrow Officer
Direct Phone: 777-0518
Fax: 222-7418
Email: sherrib@stewartak.com

Knowledgeable & Experienced

Two Convenient Locations to Serve You:
Eagle River: 11723 Old Glenn Hwy., Ste. 208 ¢ 694-2562

title of alaska

Your Full Service Title and Escrow Team

Meet Our Anchorage Escrow Team

Jeni Phillips
Escrow Officer
Direct Phone: 777-0510
Fax: 222-7410
Email: jenip@stewartak.com

"Our professional team will work hard to make your transaction as smooth as possible."

®

Brenda Staats
President of
Stewart Title of Alaska /
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(President’s Message, continued from page 3)

ciency legislation and their thoughts on the health
care issue. He also updated the lunch attendees
on the new Realtor Credit Union, which seems to
be doing very well so far.

Later that evening we had a reception at
Don McKenzie’s home which was also well at-
tended by industry leaders. Both events had Real-
tor members from the Valley and Kenai Boards.

The following evening the Anchorage
Board put on their annual ARPAC event which
was very well attended and quite successful. | be-
lieve that the Anchorage Board got over halfway
to their yearly goal. Again, having Charles there
to show-case no doubt helped with the attendance
and the success of the event. We all really en-
joyed Charles’ visit and it’s great to have another
of our national leaders knowing more about the
great state of Alaska.

As | write this | am preparing to visit the
Fairbanks Board of Realtors in my home town.

| understand that they are having even warmer
weather there then we are (no surprise there). |
just hope the forest fires are more or less under
control while I am in town.

While I am there | will no doubt be getting
an update on their plans for the State Convention
in September. 1 am sure that it will be a great time
for everyone as we celebrate our 50th Conven-
tion. Make sure that you set aside time to attend.
Fairbanks always throws a great party.

In the meantime we will be making plans
for what we want to accomplish during the next
legislative session. Things are a little unsettled
right now due to the recent changes in Juneau.
But, we are hopeful to get a little more accom-
plished in the next session.

I hope you all enjoy the rest of the sum-
mer and all of our businesses pick up a little more.
Take care and, as always, it is my privilege to be
serving as your President. [Q

PACIFIC NORTHWEST TITLE OF ALASKA
3201 C Street, Suite 110
Anchorage, Alaska 99503
561-5122 FAX261-2202
www.aktitle.com

SOUTHCENTRAL TITLE AGENCY
35096 Kenai Spur Hwy.
Soldotna, Alaska 99669
262-4494 FAX 262-3925
sctitle@alaska.net

FAIRBANKS TITLE AGENCY
714 Third Avenue
Fairbanks, Alaska 99701
456-6626 FAX 452-5406
www.fairbanksitle.com

TITLE INSURANCE AGENCY

8251 Glacier Hwy.
Juneau, Alaska 99801

L LY )
I ."n.".!'..',i.'l“#.;lk'.l.u". f: }

SERVING YOUR STATEWIDE TITLE & ESCROW NEEDS
V509090900 0000 0/
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News Bites from Around the

i

Anchorage

A broker forum was held this
summer with eight in attendance
including Sharon Walsh of the
Real Estate Commission. Sharon
gave an update on current matters
before the AREC board.

ABR will be offering three 20-

Hour Continuing Education Mar-

athons at the BP Energy Center:
September 28, 29, 30
November 16, 17, 18
December 7, 8, 9

Also offered will be 8 Hours DCE
on January 20, 2010. A schedule
will be published in August.

Twelve REALTORS® participat-
ed in GRI 200 in May. GRI 300
will be presented September 28,
29 and October 5 and 6.

An ethics complaint was success-
fully resolved through mediation
in lieu of proceeding to a profes-
sional standards hearing. Two
mediations are scheduled for
July.

ABR’s annual RPAC event and
auction was sponsored by Sour-
dough Transfer and Homes and
Land. Net proceeds are $8,556.
Thank you to all who participat-
ed.

ABR presented its first webinar
— a three hour introduction to the
e-Pro designation.

ABR is developing Phase Il of
the updated website. Please visit

our website and offer your sug-
gestions. www.ancboard.com.

Kenai

We currently have 89 REAL-
TORS®, and 23 Affiliates. We
have many different committees
that are meeting here and doing
the leg work for the association.
It is wonderful to see so many
people involved!

It has been a busy summer! We
are looking forward to the Con-
vention in Fairbanks and then in
San Diego, as well as going to
Leadership in Chicago! The an-
nual General Membership Meet-
ing will be on August 21st, and
we will be electing 7 new board
members! Our Awards Banquet
in December will be a sock hop
to remember!

KPAR’s RPAC Committee ap-
proved a raffle for a 2 carat dia-
mond tennis bracelet valued at
$500. Tickets went on sale June
Ist and the raffle ticket will be
pulled at the Annual General
Membership Meeting on August
21, 2009. Tickets will be $25
each for the Alaska Fair-share
and 5 tickets for $99. We hope to
increase our Fair-share participa-
tion to 100%, and increase our
99 — club to at least 40% of our
membership.

As most of you may know there
was a terrible car accident and
Cindy Rehm, wife of Saylor
Rehm, passed away immediate-
ly and Saylor passed away later.
They left many loved ones behind,

T
i = L% :
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and a minor child, Danielle, who
is sixteen. The Kenai Peninsula
Association of REALTORS® set
up a scholarship fund for Dani,
in memory of her parents. Please
donate by either going to our web-
site: www.kenaipeninsularealtors.
org and by giving via PayPal, or
going to your local Wells Fargo,
account #7758546811. Thank
you for your support.

Our Annual Hospice Fundraiser
is completed for one more year.
We are hoping to beat last year’s
amount at $15,738, but we will
have to wait for the Annual Gener-
al Membership to find out! Thank
you to all who donated their time,
money and goods to this event!
By the way, there is still time to
donate money for Hospice of the
Central Peninsula!

You can visit Kenai Peninsula As-
sociation of REALTORS® many
ways! We twitter — KenaiReal-
tors (not very well yet), we Face-
book — www.fbook.me/KPAR,
and then there is KPAR’s website
www.kenaipeninsularealtors.org
and our email is kpar@alaska.net.
Become a friend or follower.

Have a great summer and don’t
forget to support your local RPAC
and afﬁliates.l_Ij
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(Leadership Academy, continued from page 6)

The fifth and final session occurs in D.C. dur-
ing the Midyear Meetings and it focuses on leadership
ethics and integrity. This is an action-packed week
of higher level discussions, meetings, networking, and
flying high on the adrenaline of graduation. The pro-
gram concludes with a sentimental graduation cer-
emony and an official presentation of the Academy

ALASKA ESCROW AND TITLE
INSURANCE AGENCY, INC.

KETCHIKAN

2030 SEA LEVEL DRIVE, STE 201
PO BOX 5040

KETCHIKAN, ALASKA 99901
(907) 225-9077 FAX: (907) 225-9076

JUNEAU

8800 GLACIER HWY, STE 102
JUNEAU, ALASKA 99801

ﬁ (907) 789-1161 FAX: (907) 789-1159

COMPLETE TITLE INSURAL
AND ESCROW SERVICES FO
SOUTHEAST ALASKA

graduates to the NAR Board of Directors.

NAR promises Academy participants that you
will graduate with an understanding of NAR’s vision,
you will gain institutional knowledge, you will come
to know the commitments and the rewards of leader-
ship at the national level, you will achieve a higher
level of personal effectiveness, you will improve your
communication skills, and you will shape your lead-
ership message. Mission accom-
plished! I can say with great hu-
mility, honor, and gratitude that
NAR accomplished each one of
its goals for the 2009 Leader-
ship Academy class and so much
more. What NAR does not prom-
ise is the life-changing personal
experiences and revelations that
occur and lifelong friends and col-
leagues that form for life.

The NAR Leadership
Academy experience requires a
small financial and intellectual
commitment, but the return on
your investment is tenfold. To
learn more visit www.Realtor.org/
LeadershipAcademy. [E

Hartig Rhodes Hoge & Lekisch, P.C.

Attorneys at Law
Proudly Serving Alaska for Over 36 Years

Commercial and Residential Transactions,
Leasing, Litigation, Commercial Real Estate Lending,
And Condominium Law

Chris Hyatt
Michael Jungreis

717 K Street
Anchorage, AK 99501
fax (907) 277-4352
www.hartig.com

(907) 276-1592

Todd Timmermans
Catherine Rogers
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(Bylaw Changes, continued from page 15)

practices and procedures at all times to the constitution,
bylaws, rules, regulations and policies of the NATION-
AL ASSOCIATION of REALTORS®.

Section 4. Participation: Any REALTOR® of this
or any other Board who is a principal, partner, corporate
officer, or branch office manager acting on behalf of a
principal, without further qualification except as other-
wise stipulated in these bylaws, shall be eligible to par-
ticipate in multiple listing upon agreeing in writing to
conform to the rules and regulations thereof and to pay
the cost incidental thereto. However, under no circum-
stances is any individual or firm, regardless of member-
ship status, entitled to Multiple Listing Service “mem-
bership” or “participation” unless they hold a current,
valid real estate brokers license and offer or accept coop-
eration and compensation to and from other Participants
or certified by an appropriate state regulatory agency to
engage in the appraisal of real property. Use of informa-
tion developed by or published by a Multiple Listing Ser-
vice is strictly limited to the activities authorized under
a Participant’s licensure(s) or certification and unauthor-
ized uses are prohibited. Further, none of the foregoing
is intended to convey “Participation” or “Membership”
or any right of access to information developed by or
published by a Multiple Listing Service where access to
such information is prohibited by law.

Mere possession of a broker’s license is not sufficient to
qualify for MLS participation. Rather, the requirement
that an individual or firm offers or accepts cooperation
and compensation means that the participant actively en-
deavors during the operation of its real estate business to
list real property of the type listed on the MLS and/or to
accept offers of cooperation and compensation made by
listing brokers or agents in the MLS. “Actively” means
on a continual and ongoing basis during the operation
of the participant’s real estate business. The “actively”
requirement is not intended to preclude MLS participa-
tion by a participant or potential participant that oper-
ates a real estate business on a part-time, seasonal, or
similarly time-limited basis or that has its business in-
terrupted by periods of relative inactivity occasioned
by market conditions. Similarly, the requirement is not
intended to deny MLS participation to a participant or
potential participant who has not achieved a minimum
number of transactions despite good faith efforts. Nor is
it intended to permit an MLS to deny participation based
on the level of service provided by the participant or po-
tential participant as long as the level of service satisfies
state law. (Adopted 11/08)

The key is that the participant or potential participant
actively endeavors to make or accept offers of coopera-

and compensation with respect to properties of the type
that are listed on the MLS in which participation is
sought. This requirement does not permit an MLS to
deny participation to a participant or potential participant
that operates a “Virtual Office Website” (VOW) (includ-
ing a VOW that the participant uses to refer customers
to other participants) if the participant or potential par-
ticipant actively endeavors to make or accept offers of
cooperation and compensation. An MLS may evaluate
whether a participant or potential participant actively en-
deavors during the operation of its real estate business to
offer or accept cooperation and compensation only if the
MLS has a reasonable basis to believe that the participant
or potential participant is in fact not doing so. The mem-
bership requirement shall be applied in a nondiscrimina-
tory manner to all participants and potential participants.
(Adopted 11/08)

Section 5. Access to comparable and statisti-
cal information: Members who are actively engaged in
real estate brokerage, management, mortgage financing,
appraising, land development, or building, but who do
not participate in the MLS, are nonetheless entitled to
receive, by purchase or lease, all information other than
current listing information that is generated wholly or in
part by the MLS, including “comparable’ information,
“sold” information, and statistical reports. This informa-
tion is provided for the exclusive use of Members and
individuals affiliated with the Members who are also en-
gaged in the real estate business and may not be trans-
mitted, retransmitted, or provided in any manner to any
unauthorized individual, office or firm except otherwise
specified in the MLS Rules and Regulations. Members
who receive such information, either as a Board Service
or through the Board’s MLS, are subject to the applicable
provisions of the MLS Rules and Regulations whether
they participate in the MLS or not.

Section 6. Subscribers: Subscribers (or users) of
the MLS include non-principal brokers, sales associates,
and certified appraisers affiliated with Participants.]

7. Add the following to the bylaws under Article
XV Amendments:

When Bylaws amendments are mandated by Na-
tional Association of REALTORS® policy, these
Bylaws may be automatically amended to reflect
the mandate as of the effective date of the man-
datory policy authorized by the National Associ-
ation of REALTORS®. The membership will be
notified of the mandatory changes to the bylaws.

August 2009 = Alaska REALTOR® 19

7/22/2009 9:59:47 AM



Alaska Chapter Council of Residential Specialists

1500 West 33rd Avenue #220 « Anchorage, Alaska 99503
Earn the CRS Designation
The Certified Residential Specialist (CRS) Designation is the professional Designation
offered by the Council of Residential Specialists. The CRS Designation is the highest
professional designation awarded to REALTORS® in the residential sales field. Fewer
than 5 percent of all REALTORS® hold the CRS designation.

The View From Here

By Denny Wood, CRS,GRI
Alaska CRS Chapter President

hat a beautiful summer! It is hard to
work when the weather is as nice as it
is this year, especially compared to last

summer. Like the weather, our business is always
changing and new market conditions always require
new strategies. We are now dealing with short sales
in more abundance than before. There is even a
new addendum in MLS for short sales. Some used
to wonder what a short sale was. Now, if you are
working at all you have been exposed to the possi-
bility of involvement with a short sale. | personally
believe the name would be more appropriate as a
“long sale” considering the extra time required to
close one. We also have the First Time Homebuyer
$8000 tax credit and the different ways to use that
in a sale. There are many other things to consider
now in a real estate transaction and in building your
business into a viable, sustainable and possibly sell-
able business. Since we, as members of the Council
of Residential Specialists, continue to be the leaders
in our profession, it only makes sense to stay up on
the most current information out there to enhance
our knowledge of this business.

On August 6, 2009 we will be sponsoring
Ninja Selling 111 with Mike Selvaggio. Ninja Sell-
ing a system is based on a philosophy of building re-
lationships, listening to the customer, and then help-
ing them achieve their goals. It is less about selling
and more about helping people buy. Ninja Selling
I11 offers the most current information and thinking
of Larry Kendall and The Group, Inc. It incorpo-
rates the elements of the Ninja Selling I and 11, and
adds an important “communication skills” piece. It
focuses on asking the right questions and following
the right “Ninja Routines” to increase your “flow”
20 Alaska REALTOR® eAugust 2009
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with friends and clients. You will not want to miss
this course, it will make you way more efficient in
your business.

Don’t miss our October 14 and 15 CRS
206 Technology Course offering with Mark Porter.
Today’s internet-enabled real estate market requires
sales agents to work faster and be more responsive
than ever before. The ability to quickly access and
exchange information — anywhere, anytime — can
be the difference between making and breaking a
transaction. The Technologies to Advance Your
Business course guides students through a process
for analyzing the technology needs of their busi-
ness. Course topics focus on using technology tools
that enable sales agents to become more productive,
increase their profits, and differentiate themselves
in the marketplace. This course combines targeted
discussion topics, technology demonstrations, and
engaging activities to prepare students to select the
right technology tools and systems to advance their
business.

Don’t miss our annual business meeting /
luncheon at the Petroleum Club at 11:30 on August
19, 2009. We will be electing our 2010 Board of
Directors.

Again, | want to thank our many wonderful
sponsors. You are a very special group to us and our
mission would lack if not for this generous support:
Corporate level: First American Title and Residen-
tial Mortgage; educational sponsors: 1st National
Bank Alaska, Alyeska Title, Homestate Mortgage,
and Pacific Northwest Title; and our many luncheon
and event sponsors. | would ask that you give our
sponsors some of your business as a way of saying
thank you.

If you are not a Certified Residential Spe-
cialist, now is the time to make the move. National
statistics show REALTORS® who have a CRS des-
ignation earn nearly $100,000 more annually than
those who do not. [}
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Navigate your way
to success

Come to the 2009 REALTORS® Conference & Expo

Do you hive what it takes to succesd In mday's turbulent market? Four figh-enemy,
information-packed days are just what you nead fo stimulate your sales

# Network with thousands of successful real estate professionals from
araund e warld
= [nvest (n your future with the right tools and fresh ideas
= Sep fenerd] Sesaion speaker Contlcleszen Rice, and be mothated by
leading coaches and nationally-known speakers (lke Sugar Ray Leonard
= et re-invigorated at the Celebrity Concert with mepa-star
Rebia McEntire and unwind at the international Nigit Out

= First time in San Diego—soak up the beauty of the seaside
resort satting

\ SIgM P now &t

}

\ REALTOR!org/Conterence

sHcceedng i s economy.

NATIONAL ASSOCIATION
OF REALTORS®

i Thhe Vadce for Real Estare .
*  REALTOR for -
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The Benefits of Print are Clear

Enjoyable to Read | Targeted to Prospects | Valuable Information
Credible Source | Motivate to Action

Type of advertising consumers feel is most

Type of advertising consumers prefer targeted and relevant to them

61% WVElEVA S Magazine

52% TV

46% Radio Internet

30% Internet

Dynamic Logic Hearst Magazines’ Engagement Study

Type of media in which consumers pay Percentage of consumers likely to avoid
most attention to advertising advertising in medium

50% QVEWE gl 65% WRIETLE

L2V Newspaper 49% 1/

23%  EEL[l 38% WYELEMNE

Hearst Magazines’ Engagement Study

EIII

7%

Mindshare MORE Panel

Type of media that most influences consumers’
Internet use

Facts show print advertising is alive and well

M ’ e Over $23 billion spent on print advertisements in 2006
agazines

* 350 new magazine titles launched in 2006
Cable TV

* 1997 - 2006: readership increased 8%

Network TV « 20 cross media studies found magazines are the

. most successful part of the media mix
Radio

Magazine Publishers of America

L {OVIESSLAN )
OF GREATER ALASKA 9

INTEGRATED ADVERTISING That Delivers

Leads | Listings | Personal Branding HOMESANDLAND.COM

)

‘
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"Old rule: online advertising will surpass offline advertising.
New rule: Integrated offline and online promotion
wins every time.”

Dan Gooder Richard

author - Real Estate Rainmaker,
Guide to Online Marketing

If you’re looking for effective lead generation, nobody delivers like Homes & Land.

In Print, Across the Internet, Through Direct Mail, On Mobile Devices.

Our integrated marketing approach enables you to reach more people in more places — faster.

Think Big. Think Homes & Land.

print / online / direct mail / mobile HOMESANDLAND.COM

[ [OSE LA

HOMESANDLANDALASKA.COM
Toll Free in AK: 1-800-337-9060
Phone: 907-622-9060 ¢ Fax: 907-622-9242
Email: HaL@gci.net
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(907)563-7133 (907)561-1779

Luck has little to do with 1t.

Don't leave your biggest

deals to chance.

As a Realtor, you've got a lot riding on your transactions,
so don’t trust them to just anyone. You can count on First
American Title to deliver. Thirty-eight years of experience in
Alaska have shown that hard work and attention to detail yield
great results. Call it luck if you will, but we call it success. Yours.

‘"I !-N"E*r

First American Title

AT A

Anchorage 561-1844 Eagle River 694-1456 Homer 235-5201 Juneau 789-5252 Kenai 283-7503 Kodiak 486-8338 Seward 224-5272 Sitka 747-7166 Soldotna 262-5708 Wasilla 376-5248
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